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The ﬁgur for the questions,
| SECHON—A -
Answer any five questions : 2x5=10
_ @) State’ the meaning of eamippg yield.
) What do you understand by Deflation 9

nderstanq L
What do you un - by Authorigeq
(C) De alel‘s in Forexgn exchange market 9

- (d) State the meaning of financig) Services,

[Turn over




(e) What is Net Asset Value in the context of

mutual funds ?

(D What js Factormg ?

| ‘ ® WhatlsHlfe purchase ?-

: ® objcr. 8 Merchant banking 7 St 3th§
Jecn % of merchant banks. 2
| - "SECTION - C
; ‘AIISWer an)'jb 7x4=28
| (a) ) Ur: questions _ o
Dlscllss th o ln ﬁnanCIal .
Sectory op . POliCY reforms 7
®) of Illdla

SECTION — B

SENer any fouy questions : - 5x4=20

(a) Dis S the Claéslcal theory of interest.

(b) Dlscuss briefly about exchange rate.

© Discuss ghe features of Equity shares
(d) Briefy

(e) Discugg 11
: the types of factorlng

es

Ca the dlifcr net
betweenp Dital market ? sta;:et and second®?y
Capita] "mary capltal marke 34_4’7

12811365, ( ket,
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ancial =~ .
leas, | ISCUSS the meanifg of Fin |

(c) Discuss the role of Reserve Barik of India
in the Indian economy. 7

(d) Discuss the differences between Lease and

Hire purchase. 1T
(e) What is an Insurance ? State its contribution

in economic development. - 3=
(f) Discuss in’detail the significance of Mutual

funds. - _ ‘ 7
Compulsory question : . 12x1=12

(a) Discuss in detail the money market instruments
traded in the Indian money market.
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SECTION B

(Theory Paper) |
Paper) 2. Answer any four questlons from the followmg

- Paper Code : MBA C2 | P
(Sales and Dlstnbutmn Management) (a) Explam the importance of Sales planning.
Full Mar o (b) Explain the methods of setting sales .quota.
| ks—70 ‘
' Pass Marks 28 o | (c) Discuss - the ~ performance classified into
Ii - various standards with. examples.
e— Three !
o “hours * (d) Discuss Job design theories.
The figures mfﬂ:ethe Bin indicate full marks ' (¢) Discuss the functiops of marketing channel.
e (o) uesti . . . v . . .
. Questions. (f) Explain Internatiopal marketing” channels
. SECTION A With the help Of a ﬂOW'Chart.
L. Answer any five questions from the following : | SECTION - C
. 2x5=10 3. Answer any four questjons from the followmg
(a) What is a sales territory ? ' Tx4=28
S : i i nal selling. 7
~ (b) What is an expense quota ? . (a) Discuss the Process in Perso g.

" ' . . (b) Discuss the criteria for salesforce performance
| (c) What is a sales meeting 7 | evaluation. 7
(d) What is a straight compensation plan ? ‘ (c) Discuss the methods of salesforce evaluation.
(©) What is a follow up sals truiniag ? (d) Explain the Gomponents of a sales training
e ]

. (f) What are channel intermediaries ? | program. ~ /

: (g) Wt are. pﬁSh and pull markéting ? (e) Explain the procesg of Channel management.
| (f) Who are wholesalers ? What are the ﬁmetlo-r_ls |
of wholesalers ? 2457
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- SECTION-D |
4; | Compulsory question : L 12

Mrs. Sen owns a small cosmetic business firm.
" Her firm manufactures haircare, skin-care and
beauty products which she sells online, She does
not have any physical retal store, After building-
a good customer base in her State, now she wants -
- to make her products ayajlap]e in the physical -
- stores as well as outside her State boundary. In -
this context, suggest a distribytion plan for her

products within and outside the State both
_ virtually and physically, '
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